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doctor one after Medical representative a€adn this condition you need to
prescribe Azithrocin for just 6 days Azithrocin 500 anot her The nedi cal
representative then gets an insight twice a day on Day 1 foll owed by
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day for the next 5 days This nmakes it very patient Here is an exanple to
t he
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REAL OBJECTI ON OR FALSE OBJECTI ON Medi cal Sal es reps need to understand
why physi ci ans nake these objections in the first place Mdst nedical sales
reps dona€™ know anything nore about the information or study they are
presenting than what their marketing departnment tells them
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January 17th, 2019 - Initially the logic of not handling an objection

i mredi ately may sound counterintuitive a4€“ but when it conmes to dealing
with objections not only what you say but also when you say it is key to
success
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January 13th, 2019 - Handling Objections in Medical Sales is an excellent
choice as a breakout session at your national sales neeting or during new



representative training Call Sales Pilot at 561 333 8080 or email us for
nore informati on on how we can naxi m ze nedi cal sal es performance for your
sal es personnel
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January 14th, 2019 - By Ifti Ahmed on Sep 11 2013 Principles of an

bj ection Before we address the techni ques used in objection handling it
is inmportant to understand the objectives of the pharnmaceutical sales

i nteraction
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March 24th, 2013 - A couple of years ago | was asked by a senior |eader to
design a programthat would help the sales teamqualify nore deals The

bi ggest obstacle to closing new busi ness was how t he t eam was nanagi ng
custoner objections As the custoner nentioned an objection sonme reps on

t he phone woul d becone
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January 15th, 2019 - Objection handling Disciplines gt Sales gt Objection
handling Articles Techniques See also Wen a sal es person denonstrates
a feature tal ks about a benefit or uses a sales closing technique their
custoner may well respond in the negative sense giving excuses or

ot herwi se heading away fromthe sale
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